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Buying a home is a big decision!

As the housing market and economy are
constantly adjusting to the ever-changing
circumstances around us. | want you to
know that | 0m here to hel
the way as your expert guide.
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UNDERSTANDING THE
HOUSING MARKET,

Buying a new home can be an exciting experience, no matter if
| t youwr first or fifth time. The process seems daunting, but
this guide is for anyone considering the purchase of a new
home, particularly those who are first-time homebuyers. If
y 0 u d&ike anost people looking to purchase right now, you
probably have lots of questions, and t h a hodmal! | 0 put
together this B u y eQGuidles so you know what to expect from
this process, and, even more importantly, what key things you
might want to consider while buying a home.

This resource guide will explain everything right from the
moment buying a housefirst enters your mind through moving
day. | also want to highlight the benefits of working with
industry professionals to ensure that you (and your future
home) are in the best possible hands.
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REAL ESTATE MARKET CYCLES

The real estate market is like many things in life and business o
constantly changing! T h a tha@ @ bad thing, but i t ihgortant to
understand where the market is at whenever you decide to buy.
Wh a tindpsrtant is to have a resource that you can trust to explain
what market trends mean for you, and your buying and selling power.

There are three types of real estate markets:

ASel | Markets

This happens when there are fewer houseson the
market and the buyers are the ones competing
for the properties. This is often when you see
multiple -offer situations, and purchase price
sometimes higher, even much higher than the
list price. This market favors the sellers.

A B uy e rMarket

This happens when there is a flood of properties
on the market, and home sellers compete to
attract attention (and land the contract) from a
much smaller pool of buyers. In this market,
y 0 usgéldwer price points and terms that favor
the buyers.

A Balanced Market

This happens when there is a more even balance
between properties for sale and buyers coming
into the market. This market is the fairer and
more equitable of the three, but is much less
common than i t tWwoscounterparts.
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IS NOW A GOOD TIME TO BUY?

To determine if this is the right time to buy, start by speakingto your real
estate professional to find out which real estate market cycle your
particular areais leaning toward. Your agent can provide you with local
market statistics, trends, and a current home price evaluation.

| t iingortant to note here that in at i temds|d® ndways mean
w e O0seangthe same conditions locally. No markets are the sameat any
given time, and can vary from city to city and state to state.

A guestion even bigger than identifying market cyclesis: i Wh &stYOUR
motivation to b u y While some conditions may certainly favor buying, |
often coach my clients to clearly identify what making a move will look
and feel like for themselves and their families. This, and keeping an eye
on the trends for purchasing, can be a good indicator if moving is right
for you.

A good real estate professional will be able to help you fully lay out all of
the information sothat you have what you need to make the best possible
decision for you and your family, both emotionally and financially .

©9B ©QAF -448R t teén t R nRSOdBOJAT éE NAAARES QeB R tPddes dA



PRE-PURCHASE
Preparation

ARE YOU READY TO BUY?

WARNING! There is a lot of preparation that should be done before you even
pick up the phone to call an agent. Not only should you think about what you
have to do, there are also things you should avoid doing in preparation

for your purchase . Thesecan complicate or evenderail the mortgage approval
processand/or affect your credit rating:

| Do n dnake any large purchases that might affect your credit
score or debt -to-income ratio .

I Do n &duy new things for your future home - wait until after you
close the sale.
D o n apply, co-sign, or add any new credit .
Do n oclose or consolidate any accounts/credit lines without
advice from your lender .
Do n quit or change jobs .
D o n éhange banks .
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GET PRE -APPROVED FOR A MORTGAGE

Finding alender before you start house-hunting is always a good idea for a few
reasons. You will know upfront what mortgage amount you are approved for,
so you know how much you can spend on your home. Many sellers will not
even consider an offer from a buyer who is not already pre-approved, and pre-
approval also makes financing after making an offer flow more smoothly. It
also never hurts to get a second opinion from another lender, who may have
some suggestionson incentives or rates that your first lender d o e shavé. t

Your lender will help you decide how large of a loan you actually want to take
out, and will guide you through how your property taxes, homeowner
insurance and closing costswill be factored into your final numbers.

WHAT YOU NEED TO KNOW ABOUT YOUR

CREDIT SCORE

While FHA loans technically require a minimum credit score limit of 580,
higher scoresin the 700+ range will get you better interest rates. Your FICO
score will be one of the main determining factors for the type of loan you
gualify for, and any increasein the interest rate can affect your overall monthly
payment and what you end up paying over the life of the loan term.

There is a large disparity in how loans are approved between all the different
lenders, so you may need to phone around to seewhat sorts of loans might be
available to you.
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Things That Can Hurt Your Credit Score

A What is your payment history like? Were you prompt with

your payments? Late or missed payments will negatively
affect your credit rating.

AIf you owe more than 33% of your total credit line, that will

dramatically lower your credit score. So, a great strategy is
to pay down your credit cards below that 33% threshold.

HIRING A REAL ESTATE PROFESSIONAL

A licensed real estate professional will provide much more than the mere
service of helping you find your ideal home. Real estate agentsare expert
negotiators, seasonedfinancial advisors, and superb navigators of the
transaction, start to finish. A professional real estate agent is your best
resource when buying your home, hands down.

If that i s rerugh, listen to the 93% of homeowners polled, who agreed

that YES, you should absolutely work with a real estate professional
through this process!
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NEED A BUYEROS

A b uy eagehtds a licensed, professional real estate
agent who represents home buyers throughout the
purchasing process Unlike a listing agent, who
represents the seller and prioritizes the seller's
interests, a b uy e agérg is legally obligated to
advocatefor the b u y ebesbirgerests.

Signing a B u y e Agénsy Agreement comes with the
benefit of having a dedicated professional to help you
find and secureyour ideal home. With an experienced
agent, the process of identifying suitable properties,
negotiating contracts, and closing the transaction
becomesmuch smoother. This means you won't have
to spend countless hours searching for homes or
navigating complex listings on your own. Your agent
will ensure that the homes you visit meet your criteria
and fit within your budget.

| would be happy to explain the process of the Buyer
Agency Agreement in more detail and answer any
questions you may have! —
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They Protect Your Best Interests

Just asy o utdradl to atrusted surgeon for a medical procedure or an attorney to
help with a legal woe or contract, hiring a professional real estate agent helps to
ensure that all yours, and your f a mi ihtgredts are well served. From navigating
complicated processesto negotiating on your behalf, i t ily®ortant to have an
advocateon your side.

T h ey ®one the Homework

In the United States, it takes between 60-180 hours of coursework before
someone can even sit for the real estate exam. During that time, we learn
principles, which include property valuation, escrow procedures, financing, and
taxes. We learn state and federal law, which includes writing binding contracts
and leases,titles, liens and encumbrances, and unlawful discrimination . We then
learn safe and fair practices for working with sellers and buyers that include
communication skills, marketing, pricing, and a wide spectrum of necessary
technology and tools neededto list and sell real estateint o d awvpria s

Standards Matter

There is a difference between just being a licensed agent and being a POWER
AGENT®. A POWER AGENT® is areal estate agent who is an active member of
the POWER Program®, which wasfounded in 1993 and is home to the top 1% of
the best real estate professionals in the United States, who have chosento build
their businesses on qualities like integrity and service. To participate in this
organization, agents must not only have a valid license but also impeccable
conduct records and adhere to an extensive Code of Ethics and Standards of
Practice.
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For buyers like you, that means hiring a POWER AGENT® allows you more
peaceof mind, knowing that your representative has been thoroughly vetted,
values integrity and transparency, and has sworn an oath to uphold those
professional ethics and standards.

“Legal Ease"

As you might imagine, managing contracts, addendums, contingencies, and
caveatsin a world that has become more litigious than everis not for the faint
of heart. Just as a CPA might help you successfully wade through ever-
changing tax codesto confidently file a tax return, a real estate professional
helps home sellers expertly and legally navigate prices, terms, conditions, and
contracts with alot more peaceof mind.
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WHOO6 S | NVOLVED
of Your Home?

When it comes to negotiating the purchase of a home,
these are the parties involved that will influence the
agreed-upon prices and conditions:

Avou, the Buyer i arelooking to find a home that fits
your needsand make a sound investment

AThe Buy e rAgest i the real estate agent charged
with negotiating on your behalf and looking out for
your bestinterests

AThe Bu y e Atfosiey 1 protects your legal interests

AThe Seller i looking to sell their home and get the
highest price and bestreturn on their investment.

AThe Se | | égedtsi the real estate agent who will
protect the interests and negotiate the price and terms
on behalf of the seller

AThe Se | | Attorveyy 1 protect the legal interests of
the seller

AThe Home Inspection company 1 enlisted by the
buyers to find issues (large or small) with the home to
give you further negotiating power and knowledge of
what you might be purchasing

AThe Appraiser i will appraise the h o me \@lse
objectively on behalf of the lender

AViortgage lender or Bank i will overseethe lending
process,mortgage options, and closing.

ATitle Company i ensuresa clear title and transfer
of property .
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Who is Directing
YOUR Transaction?

Sellers
Buyers
Appraisers
Engineers
Sell ero6s Attorney
Buyer 6s Attorney
Title Company
) Home Inspector
¢§\\>‘ Bank Representative

Your
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WHAT ARE THE
RESPONSIBILITIES

OF A BUYEROGS AGENT?

Fiduciary Duty : My fiduciary responsibility is
to YOU. At all times, | am acting in your best
interests from negotiating the best price and
terms for you to prioritizing your needs,
commitments, and goals. My goal? To work hard
for you so that you can get your best possible
outcome, and have a positive experience at the

sametime.
Property Search and Viewing
Coordination : Not only will I work hard to

locate the best properties that fit your goals and
commitments, but | will also take care of
scheduling showings for you, stay up to date on
the local market to make sure you get the best
deal, track down all disclosures, and
communicate actively with other agents in the
areato find you the perfect home.

Expert Advice : | live and breathe real estate so
that | can offer you my expertise in your local
market, the value of properties in the area,
financing options, and finding the best home for
the best terms. | can also walk you through the
complex legal jargon to make sure you are
protected and confident when you finally put
your pen to paper and sign the contract.
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HOW THIS BENEFITS YOU:

You have Professional Representation : My fiduciary duty is solely to you, so | will look out
exclusively for your interests throughout the whole transaction.

Access to My Extensive Resources : | can connect you to my extensive list of properties,
including exclusive listings and my vast network of vendors such as plumbers, contractors,
lawyers, and more.

Less Time, Less Stress : | manage the details through the transaction so you d o nhave to,
saving you time and energy. You can rest easy,knowing you are in good hands.

A Strong Negotiator In Your Corner : You can relax, knowing that | have your goals and
commitments at the top of my mind, and will getyou the best price and terms possible.

Plenty of Guidance and Support : | am your coachand will guide you through every step of the
process,providing support and advice whether its your first home or your 10th.

OTHER THINGS TO CONSIDER:

Exclusive Agreements : All buyers must have a Buyer —_—
Agency Agreement before being shown any homes, making Y '
me your exclusiveagentwho will serveyour bestinterests. . :

Professional Fees: Due to the NAR Settlement, the
professional fee structures for buyers and sellers are being
de-coupled in many circumstances. When in our first
meeting, we will discuss fee details and options. In short,
commission can be negotiated to be paid either by the
seller, by the buyer, by the listing broker, or a combination .
There are many options, so we will discusswhich choice is
best for you.

Compatibility : A real estate agent is your partner and
coach during the home buying process, so hire an agent
whom you feel you are compatible with, and whom you can
trust. This is vital to having a positive experience and
working relationship .
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|l n Summary, as your Buyer

APromote and protect your interests.

AsSi gn an agency agreement saying | wild. repr
AAsk you to be loyal and not work with other
ALocate and show available properties from a
weaknesses to you while honoring your price
AProvide important information about neighbo
ACounsel you about property values.

AKeep your bargaining and financial position

AAdvi se you on offers you may want to make o

AAssist you in arranging property inspectio

>

ASubmit offers to purchase promptly.
ARespond honestly and accurately to question
AConsult with youofé&gasding counter
ANegotiate only on your behalf

AFol lupw on necessary corrections and/ or repai
ASupply information for any services request
AProvide guidance and support throughout the
AStay in touch with you regarding future mar

AAppreciate any recommendations to family an
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Buyer 6s

Agent
Responsibilities from
Contract to Close:

Support and Advice : | am your vigilant
advocate and coachfrom the beginning to
the end of the home-buying process My
ultimate goal is to ensure a positive
experience for you, and to make this
journey as smooth and successful as
possible while keeping you informed
every step along the way.

Managing Timelines and Deadlines :
There's a lot that happens in a short
amount of time during the home-buying
process,and | make sure that every detail
Is tracked and monitored to ensure that
every step from contract to close is taken
care of on or before the deadlines to keep
this process on track. | stay in frequent
communication with all parties so we can
stay on schedule.

200

Managing All Documentation

| efficiently manage all the paperwork and
documentation during the course of the
transaction, from creating and reviewing all
amendments, disclosures, and details to
ensuring that every document is a true
reflection of your needs, commitments, and
goals.

Coaching Through Legal Contracts :

Not everybody speaks"legalese", which is why
| will walk you through every point in the legal
contract to make sure you understand and are
comfortable with each point. | will explain the
confusing jargon and their implications,
making sure your rights and interests are
protected.

Coordinating  Inspections

There are several different types of inspections
that your dream home may go through such as
general home inspections, pests, and radon,
which can locate any potential issueswith the
home. | will make sure inspection companies
stay on schedule, and book further, more
specializedinspections as needed
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Review of Inspections Reports :

Once the inspections are completed, | will
review the reports and go over them with
you. Should any major issues be found, we
will decide our best course of action,
whether it's further negotiating for repairs,
or re-evaluating your offer.

Overseeing Contractors If and when
any repair work or renovations are
required, | obtain quotes for any work
needed,and stay in communication with the
contractors to make sure all repairs and
renos are completed on time.

Conducting the Final Walk -Through
Prior to closing, | conduct a final walk-
through together with you to ensure the
property is in the condition as was agreed
upon, and that all terms of the sale are met.

Why Commit to an Experienced
Buyerés Agent ?

Guiding You Through the Closing
Process : | guide you through the
transaction from contract to closing,
which includes the finalization of your
financing, analyzing all closing
documents to ensure correctness, and
making sure that all financial and legal
obligations are met.

Ongoing Recommendations and
Information : My commitment to you
doesn't end when the keys changehands.
| will continue to offer information,
recommendations, and advice about
what is happening in the market. This
includes offering insights into market
trends, data, and past sales on an
ongoing basis so that you are in the
know.

The relationship between a buyer and their real estate agent is a partnership . As a buyer's
agent, my role is to be your knowledgable coach, helping you navigate the homebuying
processwith ease,successfully resulting in the home of your dreams. It's my goal to make
this experienceea positive one, and while some buyers might feel nervous about signing a
Buyer Agency Agreement, this document establishes our relationship so that | can do the
best possible job for you. Without this agreement in place, my responsibility is to work for
the seller's best interest. The B u y e Agéney Agreement protects your rights, protects
against liability, and creates a legally binding relationship where | can serve as your
skilled representative to negotiate the bestpossible price and terms on your behalf.
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O K, SO. . . WHAT I

BUYER
AGENCY
AGREEMENT

DEFINITION

A Buyers Agency Agreement is just
what it sounds like: a legal agreement
that outlines the relationship and
expectations between a buyer and their
real estate agent or broker through the
duration of the home-buying process.
Pretty simple, right?

N ~w I\ 7~ 7~ 1V

BGEANCY AGREEMENT:

With the recent National
Association of REALTORS®
Settlement, one of the terms they
settled on is that all buyers must
have formal representation. This
le agreement offers the buyer
protection - they now have
someone in their corner who has a
fiduciary duty to look out for their
best interests. This agreement
outlines all the duties and
obligations of both parties, from
duration of the relationship, type
of property, geographic area, and
the agent's professional fee. This
agreement brings transparency
and clarity to the relationship,
ensuring everyone is on the same
page and there are no surprises.
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UNDERSTANDI NG H
BUYER AGENTS GE

A SIT MPLE EXPLANATI ON

CURRENT AS OF 06/17/2024

Beginning in  August, 2024, all agents by law, will be
required to use buyer representation agreements and
establish their compensation PRIOR to showing a property.

As a buyer's agent, my compensation typically comes from a commission-based
model, paid out in various possible ways. Seethe next page for a simplified break
down to give you a clear picture on how it works.
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ALTERNATE COMPENSATI ON MODE

1 Negotiating the 3 Taking Advantage
Professional Fee with the Sell er Concessio
Seller:

Aseldemrcessmamr angeme
wherntéenseel hgr eeeosovar
portofohmleuyeal ocsdosgt s
Thi £ ani ncl uvdaer i ofuese s
assoc watpbudr ¢ h aashionnge ,
suchhsl oamwmrigindatieasn
appr afiesepsb,i natnsdpo r. By
reducgiorugpf rowmdipocket
e X pensed,ceornces siacnns

If you are considering making on offer on
a listing that is NOT offering a
commission to buyer agents, | can
negotiate with the seller or the seller's
agent to discuss including my buyer's
agent professional fee in the terms. This
becomes part of the overall negotiation
process when making an offer on the

property .
maket henhomepur chamsee
affordopwlteent odiflsyet ti
2 Adding the Fee to di reemmi sosshloingati ons
t he Purchase

Of f er :
4 Buyer Pays
Commission

Another option could be to adjust the _
Direct:

purchase offer to indirectly cover my
professional fee, rolling it into your
financing so you a r e mpdyinhg out of
pocket. As a brief example, if the home is
listed for $400,000 and the average
compensation would be $12,000, we
could offer $412,000 and add the
condition to the offer that the seller pays
a $12,000 commission to the buyer's
agent. This way, the net to the seller
remains the sameand your compensation
obligations are rolled into the overall
price of the home.

| £ heelrl eefruspeasyyb u y@ r
agept of esseammiatt annot
bei ncl udnedp ur c hparsiec e,
yowad heuyenmayeetdwc over
myfeeéir edMelwyouldd scus s
andgrem hbef pre®ceedi
wi tmla k ianng f foeenyr oper t )
andwi beut!l i maduyer ' ¢
agerm@y ee.ment

OR ANY COMBINATION OF THE ABOVE
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YOU DONOT KNOW COuUuULD C

When you're in the market to buy a home, it's PROCURI NG CAUSE:
vitally important to understand the overall SI MPLI FI ED

flow of real estate transactions, especially

regarding  agent  representaton  and Procuring causeis a term used in
compensation. One key concept that can real estate to determine which
significantly impact the processis the principle agent is enttled to the

of "procuring cause" Most procuring cause commission on a property sale. It
issues arise when two cooperating brokers or refers to the actions that directly
agentsclaimt h e \ertitled to the b u y esidé s lead to the sale of a property .
commission.

\
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HERE ARE SOME EXAMPLES THAT MAY UN
PUT YOU I N THE POSI TI ON OF PAYI NG
OUT OF POCKET:

1. Neglecting to Inform Other Agents

Visiting open houseson your own is a great way to learn what
you like and dislike. Make sure to register with the host
agent and let them know you're partnering with an
agent already . Without disclosing your current buyer-agent
relationship, the selling agent may be justified in claiming
they have procuring clauseand are owedthe b u y esidefes.

2. For Sale By Owner
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3. New Construction

Creating your dream home is an adventure. Surprisingly to
most buyers, the builder's role is very much like a traditional
home seller. Your agent will represent you as a buyer and use
their expertise to make sure you get the absolute best deal
possible. Many builders have their own in-house
agent . Without your own representative, you may be
subject to paying their fee also . Take advantage of your
a g e nexperéise by ensuring you follow their policies when
visiting developments.
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WHAT YOU ODOKNOW COULD COST
#h: Contacting a Listing Agen

If you contact a listing agent directly to view a property without involving your agent, it
could affect who receives the commission. In some instances, the seller pays the listing
agent, who then shares that commission with the buyer's agent responsible for the sale. If

the listing agent shows you the property and initiates the transaction, they may claim to be

the procuring cause of the sale and seek t
legally binding Buyer Agency Agreement, you could be legally required to pay both.

Why This Matters : If the listing agent
claims to be the procuring cause, they
might be entitled to the full professional
fee. This could complicate or even
jeopardize your agency relationship, affect
the level of service your agent can provide,
and require you to pay commission
directly. Therefore, i t orgcial to have
consistent and dedicated representation to
ensure your interests are always the top
priority .

Best Practices for You as a Buyer :

A Always communicate through your
buyer's agent when you're interested in
a property. This ensures clear
representation and avoids any
confusion over the procuring cause

This includes visiting open houses as
well . If you come acrossan open house or
a listing online, inform the listing agent
that you are represented by a buyer's agent.
This declaration helps maintain clarity
about your representation. Always contact
me to arrange any showing appointments.

©dB OQdAF -448R t ten tR nA

Your Protection and Benefit : Working
consistently with your buyer's agent
ensuresthat you have an expert advocating
for your best interests throughout the
entire process It also helps avoid potential
disputes over commissions that could arise
from direct interactions with listing agents,
as well as prevents you from unknowingly
sharing information that might
disadvantageyou in negotiations.

As your buyer's agent, I'm here to
guide and advise you, negotiate the
best deal for you, and protect your
interests and commitments. To make
the home-buying process smooth and
successful, I will keep the lines of
communication open and handle
property inquiries and viewings. This
approach ensures we follow the rules
of agents and real estate laws alike,
and allows me to give you expert
guidance every step of the way.
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WHA T YOU ODOKNOW COULD COST

#2: FOR SALE BY OWNER

When you encounter a For Sale By Owner (FSBO) property, it's crucial to
i nvol ve your buyerodés agent to protect

disputes. FSBO sellers might be unfamiliar with commission structures, leading
to potential misunderstandings.

Understanding What FSBO Means : FSBO,
or For-Sale-By-Owner listings are properties sold
directly by the owner without alisting agent. This
typically happens when the seller wants to avoid
paying a professional fee to a real estate agent, or
they believe being represented legally by an agent
i s metdssary

The Unintended Consequences : If you, asa
buyer, contact the owner of a FSBO property
directly without notifying your b u y eagénts it
can create problems moving forward. FSBO
sellers might assumeyou are unrepresented and
may be unwilling to pay the buyer's agent
commission, leading to potential complications
when you want to make an offer.

Your Ag e n tRdles in FSBO Transactions
Your a g e njabdissto represent your interests,
which includes contacting FSBO sellers on your
behalf. They can negotiate terms, including the
discussion of agent compensation, which is
crucial for maintaining the professional services
aspromised in the Buyer Agency Agreement.

Potential Risks of Direct Contact :

Directly interacting with a FSBO seller might
unintentionally signal that you don't require or
value your buyer's agent's services This can
result in the seller refusing to pay the
commission, assuming you're managing the
transaction on your own, and potentially shifting
the commission payment responsibility onto you,
meaning it comesout of your pocket.

Why | t &portant to Have Your Agent
Involved : Involving your buyer's agentin your
FSBO interactions ensures that your interests
are professionally represented and shields you
from potential legal issues With my experience
and expertise, | can negotiate fair terms,
navigate legal complexities, and protect your
rights throughout the transaction.

Ensuring You Have Proper

Representation : Always inform your agent
about any FSBO property y o u interested in.
They will contact the seller to arrange a viewing
and establish transaction terms, including the
buyer's agent commission. This secures their
role in the processand ensuresyou receive the
full benefit of your b uy ea @ e ndxperise
without incurring additional costs.
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WHA T Y OU

ob OKNOW COULD

#3: NAVIGATING NEW CONSTRUCTION DEVELOPMENTS

Exploring new

construction

devel opment

understand how your actions can impact our agency relationship, especially

regarding

representation

and commi ssi o

Potential ~ First Visit Implications : Many
builders of new construction have particular
policies regarding buyer representation. If you
tour anew development without an agent or fail
to register beforehand, the builder might not
recognize your agent in subsequent dealings.
This is especially important during your initial
visit to the site.

Builder's Policies on Agent Fees: Builders
typically only provide compensation to a
buyer's agent if the agent accompanies the
buyer or registers them during their initial visit
to the site. Failing to adhere to this protocol
might lead the builder to claim they were the
procuring causeof the sale, potentially refusing
to pay the buyer's agenttheir fee.

Your Financial Responsibility : If the
builder refuses to compensate your agent
because of a breach in their policiesd such as
visiting without them or failing to registerd you
may end up having to cover their fees yourself
out of your own pocket. To avoid this
potentially burdensome situation, it is crucial
to follow the proper protocol from the
beginning.

Importance of Agent Presence or
Registration : To make sure your agent is
representing you and be compensated by the
builder, it's essential that they either
accompany you on your first visit to a new
construction site or register you with the
development beforehand. This straightforward,
yet crucial step, helps preserve your right to
representation.

Advantages of Having Agent
Representation : With me as your agentin a
new construction purchase, you benefit from
professional negotiation, insights into the
building process, and someone to advocate for
your interests. My presencecan be invaluable in
navigating contracts, upgrade choices, and
ensuring y o u Gmakeing the right choices to
maximize your ROI at resale.

Communicating  with Developers : Having
ab u y eagedt$or a new construction purchase
offers numerous advantages, including expert
negotiation, insights into the building process,
and dedicated advocacy for your interests. My
involvement can be invaluable in navigating
contracts, selecting upgrades, and making
decisions that will maximize your return on
investment when you decide to resell.
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UNDERSTANDI

NG D

AGENCY

AND ITS IMPLICATIONS FOR
REPRESENTATION

When diving into the home-buying process, it's
crucial to understand the concept of dual agency
and the implications of forgoing your own
representation. You might be tempted to work
directly with listing agents, thinking that having
one agent for both parties could reduce
commission expenses However, proceed with
caution. While dual agency might initially appear
to be a cost-saving strategy, it can ultimately cost
you much more in terms of money, value, and the
protection you receivein your home purchase.

What is Dual Agency?

Dual agencyoccurs when a single real estate
agent (or the same real estate brokerage)
represents both the buyer and the seller in
the same transaction. Essentially, one agent
is handling both sides of the deal.
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Why Might It Seem Appealing?
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RISKS AND CHALLENGES FACED BY BUYERS

Avoiding a Conflict of Interest

An agent in a dual agency situation must
carefully balance the interests of both the seller
and the buyer. This can be challenging because
the buyer's goal (to purchase at the lowest
possible price) and the seller's goal (to sell at
the highest possible price) are fundamentally
opposed.

Limited Guidance and Advice

The guidance and advice a dual agent can offer
are limited . For instance, they cannot advise
you, the buyer, on how low of an offer to
submit, nor can they advise the seller on how
low they should go in their acceptance The
agent cannot share information between
parties, but must stay objective.

Reduced Advocacy

In atypical buyer-agent relationship, the agent
advocates whole-heartedly for the buyer 6s
interests. In dual agency, this advocacy is
diluted becausethe agent must remain neutral,

which can lead to less than optimal outcomes

for both parties.

ConfidenCoantetgs

Maintaining confidentiality can be complex in

dual agency. Information shared by you as the

buyer could inadvertently influence how the

dual agent advises the seller, and vice versa,

even though the agent is bound to keep both
parties' information confidential .

Potential for Misunderstandings

Dual agencycan lead to misunderstandings and
confusion, asthe agent'srole is not as clear-cut
as in a single-agency situation, and the
limitations on providing guidance can impact
clear communication from the agent.
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In Summary:

While dual agency might seem like
a way to save on commission fees,
it comes with risks and challenges,
particularly concerning the agent's
ability to fully represent your
interests as a buyer. You might
miss out on the full range of
benefits and protections that come
with  having an agent solely
dedicated to advocating for you.
It's crucial to weigh these factors
carefully before deciding if dual
agency is right for your home-
buying journey.

However, having a dual agent can
streamline the transaction process,
as they are knowledgeable with
both sides and can avoid any
holdups that might come from
having another agentinvolved.

However, my recommendation is
to consider having an agent who
can fully commit to your interests,
ensuring you achieve the best
possible outcome in your home
purchase.
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AS YOUR BUYER AGENT

|l oM YOUR ADVOCAT

Having a dedicated buyer's agent exclusi|v

numer ous benefits that might not be i mmed

successful andbswpitngfgxpgr hemee. Your agelnt

ensuring that your needs and preferences ar

personalized representation can make a si g|ni
d achieving -arsenoot ansasctriecss.

Here are some of t hese
unseen benefits:

Undivided Loyalty : Your agent's loyalty
is exclusively to you, ensuring they are 100%
committed to finding the best property at
the best price without any conflict of
interest.

Full Disclosure : With a dedicated buyer's
agent, you have the assurance they will
share all known information about the
property's condition, history, and potential
issues, allowing you to make an informed
decision.

Expert Negotiation : Your agent will
negotiate solely on your behalf, aiming to
secure the best terms and price while
staying focused on your goals. Their
experience in negotiation tactics can result
in significant savings and more favorable
contract terms for you.
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